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After an apprenticeship at Pilatus
Britten Nonnan in the 1980s, he
worked for a series of aircraft parts
companies, leasing companies and

airlines, before coming back to Britten Norman
to head up its aircraft maintenance and spares
support arm, Fly BN.
Having gained extensive experience of
working with overseas operators, James
took up the post of International Director
of Business Development for an airline
structural component repair specialist based
at Bournernouth, and set up a Middle East
warehouse and support centre for them.
Now he's marketing his international
experience to a wider audience, through his

1111111~~~liow~n~c~om~p~an~y~,~unique Aerospace.James explained: "Myknowledge of the
cultures, legalities and markets overseas

means I can advise and
support any manufacturer
or engineer looking to do
business. There are many
opportunities out there,
and Ican be of particular
help in the Middle East
Africa, the indian sub-
continent and Pacific.
I also have consultants
with detailed knowledge
of the Far East.

West Wight
promotion
Anew group has been formed to
promote rural holidays in West Wight.
David Ballard of Albany Associates
and photographer Jason Swain, are
helping the West Wight Marketing
Group develop a new website at
westwight.com.

Full membership of the Group is
open to independently-owned holiday
cottages, B&Bsand small hotels in
West Wight. They are supported by
other tourism-related organisations
as associate members, and other
organisations including the Eco
Island Partnership.
The initial development of the website
has been made possible by a number
of anonymous donations.

For more information, go to www.westwight.com or send a message to
group@westwight.com.

Load cell manufacturer LCM
Systems weighed in with a 15per
cent increase in output.
Managing Director, Steve Sargeant
said that although enquiry levels
have been even more.unpredictable
than in the past there has been
a general increase, especially for

custom, specialist products.
"Wehave also taken an aggressive
marketing approach to ensure
that the message gets out to
anyone looking for load ceJls and
complementary instrumentation."
he said.
Followinga factory extension in 2011,
LCMSystems' most popular loadcells
can now be offered from stock.

"Unique Aerospace can help an SMEto form
business plans and marketing strategies,
provide advice on export and import control,
and introduce potential customers, suppliers
or overseas partners."
James formed the company in July last year,
after realising that his years of globe trotting
on aviation business could be of value to other
industry sectors,

"I have loved aviation
since Iwas a boy," he
said, "I still love flying,
and Istill have a number
of clients in the sector,
but now I'm hoping that
Ican also help other
businesses on the Island
to see the potential
there is overseas,"
For more information, go to
www.uniqueaerospace.com
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